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Planning a Spring Sale

As most of the country thaws out after
brutal winter weather conditions, many
people set their sights on buying a proper-
ty in the spring.

This is mainly due to having extra funds
from a tax return and the approach of the
ending of a school year, which affords
families more flexibility.

If you're planning to put your home on
the market during this competitive sea-
son, it’s beneficial to dress up the exterior.
It will likely end up as the first impression
homeowners have of the property. Take
advantage of these tips from the National
Association of Realtors to stand out in a
sea of listings.

Plant for Pets
To attract a broader audience, you can
make your yard pet-friendly with a few

simple steps. The NAR recommends plant-
ing hardy grass outdoors to withstand
heavy pet traffic. Some resilient species
include Kentucky bluegrass, perennial rye
and Bermuda grass.

It would be best if you also considered
decorating your property with non-toxic
plants and shrubs to add more visual flair.
The American Society for the Prevention
of Cruelty to Animals says to avoid plants
like azalea, elephant ears and carnations.

When determining your backyard deco-
rative scheme, check a hardiness map pro-
vided by the United States Department of
Agriculture to discover the types of plants
that will thrive in your area.

Attract Wildlife
Another way to spruce up your yard is by
planting backyard plants that provide food

and shelter for pollinators and wildlife.
The addition of spring-blooming flowers
can nourish helpful insects entice differ-
ent types of animals to visit the property
while creating a beautiful display.

Use a variety of birdseed to attract differ-
ent types with varying colors and songbird
chatter.

Stage the Outdoors

You can also create a welcoming atmo-
sphere by staging your outdoor area to
show its livability. Consider decorating a
social space with a barbecue grill, furni-
ture or install a screened-in patio to pro-
mote a relaxing location to gather.

Perform a spring cleaning around the
exterior of your property and power wash
siding, porches or sidewalks to make your
backyard appear more inviting.

This Real Estate Guide is a free publication published by
Westplex Media Group, publisher of The Warren County
Record and The Montgomery Standard.

For advertising inquiries, call 636-456-6397 or 573-564-2339.
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Do you Need a Home Warranty?

When buying your home, you likely an-
alyzed homeowner’s insurance policies to
find the right level of coverage.

While accidents like acts of God, storms,
theft and fire are covered under this pro-
gram, your home systems and appliances
are left without protection from normal
wear and tear.

Purchasing an optional warranty to cover
critical components of the equipment you
rely on offers peace of mind. Home warranty
providers are efficient companions when
preparing a budget for unforeseen expenses.

However, the industry is often scrutinized
because of companies who fail to back up
their claims, leaving policyholders with the
feeling of being scammed.

When contemplating if a home warranty

protection plan is the right move for you,
it's imperative to research a provider, study
its terms and conditions and discover the
associated costs.

Choosing a Provider

Most companies offer literature on their
site so you can obtain a form of their user
agreement. When reviewing the document,
check for clear language regarding what is
included, the exclusions and coverage caps
to find out how much they will pay per ap-
pliance.

You will also be offered several plans to
cover your home with basic protection or a
more comprehensive package for broader
coverage. A warranty for the entire house
may not be the best fit for those with poli-

cies from new construction guarantees or
manufacturer warranties on specific appli-
ances.

Weigh the Costs

Under most home warranty plans, cus-
tomers buy a contract that is in service for a
year. Once the policy expires, you can de-
cide if re-signing is in line or if you will move
on to a new provider.

In addition to an annual premium, most
policyholders are required to pay a trade
service fee or deductible to cover the costs
of a technician to diagnose your issue.

Ifit is determined that the problem is
covered under warranty, the provider will
pay for the repair or replacement, up to its
maximum liability.
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How Much Can You Afford?

When you’re in the market to purchase a
home, it’s a good practice to receive pre-ap-
proval for financing. Not only will this help
narrow your search for properties to buy,
but it also provides insight so you can plan a
home budget.

While the monthly obligation will be the
most significant expense, you must factor in
costs for utilities, maintenance and insurance.

According to the Federal Deposit Insurance
Corporation, every three months, 250,000
new families enter foreclosure. You can avoid
the life-changing experience by purchasing
a home that you can comfortably afford and
creating an emergency savings fund.

America’s Debt Help Organization suggests
that a savings account should include be-
tween three- and six-months’ worth of ex-
penses. This will protect you if you lose your
job or face a medical emergency that impacts
your finances.

The 25 Percent Rule
To understand how much home you can af-

ford, Consumer Reports recommends limiting the amount spent

on housing to 25% of your monthly budget. With this practice,
you are free to comfortably afford the mortgage while having
money left over for savings and retirement.

Your monthly budget for housing should include the home’s
costs and an estimate for maintenance. Make sure you include
HOA fees, landscaping expenses and the costs to renovate or
repair significant appliances.

Save for a Down Payment
Typically, financial planners suggest that homeowners put
down at least 20% of home’s asking price as a down payment.
Making a large payment upfront will significantly reduce the
amount of your loan. You can expect a smaller monthly obliga-
tion, lower interest expenses and a positive budgeting strategy.

How to Determine What You Can Afford
To use the above rules to determine what you can afford, sim-
ply add up your household’s monthly income and multiply it by
25 percent. The result will reveal the target amount of a house
payment you can comfortably manage.
Check with various lenders to find the most competitive rates
when using a 20 percent down payment.
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104 N. Hwy 47 | Warrenton
636-456-3441

MISSOURI
BANK

Warrenton | Wentzville | Foristell | Hermann
www.themissouribank.com

THIB NMLS 343559
Member FING | Equal Housing Lender
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Buying a home is typically the most signif-
icant investment an American will make in
their lifetime.

Have you considered using real estate to
make a secondary income or even becoming
your full-time job? With the right strategy and
planning, you can join investing gurus who
make their living playing the market.

Becoming a landlord isn’t always the eas-
iest path to pad your real estate portfolio.
The position requires tedious screenings
of tenants, resolving expensive repairs and
overcoming a loss of income during a vacan-
cy. If the idea of being a property manager
isn’t what you have in mind, check out these
lucrative ways to make money within the
industry.

Investment Platforms
If you already have a sizable savings ac-
count, connecting with real estate developers

is an efficient way to make a return on in-
vestment. Typically, you will pair with build-
ers who work within the commercial real
estate niche, or those who plan to add value
through modifications.

Without extensive knowledge of the local
real estate market, this investment opportu-
nity may be risky. It’s good practice to partner
with someone who has experience in the
industry as you get started. You can typically
find these experts by researching their pro-
fessional social media accounts and connect-
ing with them from there.

Flip Houses
To enter the investment field without exten-
sive capital, flipping homes can be a lucrative
experience. Before attempting to purchase
an affordable property and upgrade it for a
profit, it’s essential to understand the costs
for renovations.

Unless you plan to complete the repairs
yourself, you should team up with a local
contractor to receive an estimate before mak-
ing an offer.

You should know the local market regard-
ing how much homes sell for, how long they
are listed and how much interest an area
received from home buyers.

Rent Out a Vacation Home

If you want to get a taste of real estate
investing without making an additional
purchase, consider using the property you
already own. For instance, if you have a
vacation home that is only used for a portion
of the year, consider advertising it for rent on
weekends or holidays that attract numerous
tourists.

Many people even allow visitors to rent an
extra room in their house, which can help you
make extra money to pay off the mortgage.



Whether you're buying or
selling a property, it’s essential
to decide if you will hire the help
of a real estate agent or complete
a real estate transaction on your
own.

While an expert may cost you,
their experience and knowledge
can help you find your dream
home and avoid making a poor
investment.

When choosing an agency to
guide you through a transaction,
consider their rates, reputa-
tion and your level of comfort
when meeting with agents. You
will likely have intimate con-
versations about your budget,
home-buying checklist and
more, so it’s imperative to work
with someone you can trust.

Benefits of an Agent
When Buying

When buying a home without
an expert, research the property
thoroughly and hire an inspec-
tor. Most states require sellers
to disclose problems about the
home that can lead to expensive
remediations for the next owner.
A real estate agent will know the
specifics of what'’s expected per
your location so you can avoid
buying a home that will leave you
regretful.

Another benefit you gain by
working with a real estate agent
is a broader list of options. Sure,
you can find homes for sale on-
line, but a real estate agent has
access to unlisted properties and
communicates with experts who
hold information about upcom-
ing listings. When meeting with a
professional, provide them with
a list of your wants and needs to
narrow down your search.
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Real Estate Agent vs. FSBO

Benefits of Selling
with an Agent

According to the National
Association of Realtors, for sale
by owner sales accounted for
only seven percent of real es-
tate transactions in 2017. The
average seller sold their prop-
erty for $200,000 compared to a
$265,500 deal for agent-assisted
deals.

One reason for the more signif-
icant profit is due to a real estate
agent’s ability to negotiate. They
take this stressful part of selling
a home and expertly work with a
buyer’s agent to agree on terms
that work for both parties.

An agent also works with con-
fidentiality and privacy in mind.
Your sensitive financial informa-
tion is not given to an unreliable
party like it is during a for sale by
owner experience.

CORNERSTONE HOME BUYERS

REAL ESTATE SOLUTIONS FOR REAL LIFE

We buy houses in ANY CONDITION in
Warren County, St. Charles County and
surrounding areas.

Need to sell your house fast?

Call today!
636-384-3979

Close in as little as 7 days

No Fees No Commissions No Obligation

www.CornerstoneHomeBuyers.net
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Home Projects to Avoid

You may think that any upgrade you
perform to your home will raise its value.
Unfortunately, vibrant colors, outland-
ish flooring and unique countertops may
inhibit your sale as these designs speak to a
specific audience.

If you plan to freshen up your home with a
coat of paint before putting it on the mar-
ket, try and incorporate light, neutral colors,
rather than making a bold statement with
an energetic appearance. Even the small-
est of enhancements can give your home a
boost in value that will pay off when a new
buyer comes into the fold.

It’s also essential to avoid renovating a
room to the point that it prices your home
out of the local market. Work with a local
real estate agent to discover what type of
upgrades are helping properties sell. When
deciding to update your home before a sale,

avoid making these common mistakes.

Garage Conversion

For some, converting a garage into more
living space or gym seems like an excellent
idea. However, many homebuyers want the
building to park their vehicles and store
extra tools. Rather than changing the space
before a sale, spend the time cleaning it to
make an impression that sticks with a buyer.

The goal should be to show potential con-
sumers how they can use the space as their
own. Consider using powerful cleaners
to remove any present grease or oil spots
on the concrete that may have developed
through the years of ownership.

DIY Repairs
While performing your own repairs to the
home may save you money, unless you are

knowledgeable in renovations, results may
turn out unfavorable. The lackluster out-
come may cause house hunters to bid low
on your home as they figure in the costs to
correct the quality of work.

This doesn’t mean you should rush out
and hire the most expensive contractors in
your area to perform your upgrades. Ask
your friends and family members for rec-
ommendations before you sign any con-
tracts.

It’s especially essential to hire a licensed
contractor when home repairs may af-
fect the structural integrity of the prop-
erty. Processes like eliminating walls to
open the space of a room may impact
load-bearing supports. Before a major
renovation, reach out to a local repair ser-
vice to provide you with an estimate and
the extent of the project.



LET KAMINSKI’S
FURNISH YOUR HOME!

ar reasonable pricing with a great staff fo serve you.

, THIS AREA'S LARGEST SELECTION OF
LA-Z-BOY COMFORT FOR YOUR HOME!
Service After the Sale * 12 MONTHS No Interest
HOME FURNISHINGS —

STORE HOURS: EL =]
FURNITURE < APPLIANCES ¢ FLOORING Mon-Fri 8:30-5:00 » Saturday 8:30-3:00 /(11O |

21 Hwy NN - North Outer Rd. East | Jonesburg, MO 63351 | 636-488-5922 | www.kaminskishomefurnishings.com
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Each Office is Independently Owned and Operated.

WHO YOU WORK WITH MATTERS

PLATINUM TRUST

REALTY GROUP

PLATINUMTRUSTREALTY.COM

TOP-NOTCH MARKETING.
INDUSTRY-LEADING TECHNOLOGY .
DATA-DRIVEN CLARITY.
FIRST-CLASS NEGOTIATIONS.
INTERNATIONAL NETWORK.
HOMETOWN COST.

PROVIDED BY YOUR HOMETOWN GIRL.

Cet the Inside Scoop at:
NicciFearsOnline.com
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